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BCTYII

Hucuumuiina «IHo3eMHa MoBa 3a NpoQeciiHUM CIpSMYyBaHHAM» € 0a30BOIO
JUCIUILIIHOIO HUKITY TPodeciiHOl MIArOTOBKU. 3MICTOM JAUCHUILUIIHU € TEOPETUYHI 3acaau
HOPMAaTHUBHOCTI aHIJIIACHKOI MOBU: IpaMaTU4Hl (OpMH, SBUIIA Ta KOHCTPYKIIII XapaKkTepHi
JUIA TPaMaTUKK aHIIIMChKOI MOBH y MEax Mporpamu, gponeruka, opdorpadis, Mmopdooris,
CHUHTAKCHUC Ta JIGKCUYHUH CKJIaJ] aHTJIIHChKOI MOBH, P13H1 BUIM MOBHHX 3aC001B, XapaKTEPHUX
JUIs YCHOTO Ta MHCEMHOro MOBJIEHHA. CTyIEHTH B pe3ysIbTaTi BUBYEHHS AUCLHUILIIHU
«IHo3eMHa MoBa 3a NpogeciiHUM CHPSIMYBaHHSAM» IOBHUHHI HABUYUTHUCS CHUIKYBaTHCS
1HO3€MHOI0 MOBOIO y MpoQeciiiHIi AIsUIBHOCTI, OINpalboByBaTH (axoBy JiTepaTypy
1HO3€MHOI0 MOBOIO, CTBOPIOBATH YCHI 1 MUCbMOB1 TEKCTH P13HUX KAHPIB 1 CTUJIIB IEPKABHOIO
Ta 1HO3EMHOIO MOBAMHM, PO3YMITH KOMYHIKaTUBHY JISJIbHICTD SIK peani3aiito yHKIIH MOBU
B PI3HUX CYCNUIBHUX Cepax.

Mera BUBUYEHHS IMCUMILTIHU — c()OPMYBATH B CTY/ICHTIB CIIEL1ali30BaHy aHTJIOMOBHY
KOMYHIKaTUBHY KOMIIETEHIII0 B Tajly3l YWTaHHS, TOBOPIHHS, ayJIIOBaHHS i mHUCbMa s
3a0e3neueHHs CIIKyBaHHS B MpodeciitHo-Tpya0Bii cdepi.

IMpeamer HaBYAJABHOI AUCHUILUIIHM — TpaMaTU4Hi (HOpMH, SIBUIIA Ta KOHCTPYKIIi
XapaKTepH1 JJIs rpaMaTHKU aHTIHChbKOT MOBU y MeXax mporpaMu, ¢poHeTuka, opdorpadis,
MOPGOJIOTisl, CHHTAKCHUC Ta JIGKCUYHHU I CKJIaJl aHTJI1HChKOT MOBH, Pi3H1 BUJIM MOBHUX 3aCc00IB,
XapaKTePHUX JJIs YCHOTO Ta MMCEMHOTO MOBJICHHSI, aKTUBHUW BOKAOYJISIP JIJIS CIICIIaIbHOCTI,
TEPMIHU Ta MOHATTS MOB’sI3aH1 31 CHEIIATBHICTIO.

3aBnanusa:

1. ®opmyBaTH y CTYACHTIB 3arajibHi Ta MpodeciiHO - OpIEHTOBaHI KOMYHIKaTHBHI
MOBJICHHEB1 KOMIETEHIli (JIIHTBICTUYHY, COIIIOJIHTBICTUYHY 1 MparMaTU4Hy) s
3a0e3nedyeHHsl iXHbOro €(DeKTHBHOTO CHUIKYBaHHS B akaJeMiIuHOMY Ta mpodeciitHoMy
CepEeIOBMIIII;

2. dopmyBaTH y CTYACHTIB 3arajibHl KOMIIETEHIIi (JAeKIapaTHUBHI 3HAHHS, BMIHHS U
HABHYKH, KOMIIETEHIIIIO ICHYBaHHS Ta BMIHHSI BUMTHCS); CIIPUATH PO3BUTKY 310HOCTEH
JI0 CaMOOILIIHKHM Ta 3AaTHOCTI O CaMOCTIMHOTO HaBYaHHS, 110 J03BOJSTUME CTYJICHTaM
IIPOJIOBKYBAaTH HaBYAHHS B aKaJeMIYHOMY Ta TpodeciiiHOMYy cepeIoBHII SK IMia 4ac
HaByaHHs y BH3, Tak 1 micist oTpuMaHHs AUTIIOMa;

3. 3amydaTH CTYACHTIB 10 TaKMX aKaJeMIUYHUX BHUIIB JISJIBHOCTI, SIKI aKTHUBI3YIOTh Ta
PO3BHBAIOTH YBECH CIIEKTP IXHIX Mi3HABAIBLHUX 3/[10HOCTEH.

4. JlomomaraTtu cTyneHTaM y (OpMyBaHHI 3arajJbHUX KOMIIETEHI[IN 3 METOI0 PO3BUTKY iX
ocobucroi MoTmBallii (I[iIHHOCTEH, idealiB); 3MIIHIOBATH BIIEBHEHICTh CTYICHTIB SIK
KOPHCTYBauiB MOBH, a TAKOX iX TIO3UTHBHE CTABIIEHHS /IO BUBYCHHS MOBH.

5. CropusiTé CTAaHOBJIEHHIO KPUTHYHOTO CAMOYCB1IOMJICHHS Ta BMiHb CIUIKYBaTHUCS 1 poOUTH
BaroMHii BHECOK Y MD>KHAPOJHE CEPEIOBHIIIE, 1110 TOCTIMHO 3MIHIOETHCS;

6. HocsraTu IIMPOKOTO PO3YMIHHS BAXKIUBUX 1 PI3HOIUIAHOBUX  MIKHAPOJIHHUX
COILIIOKYJIbTYPHUX MPOOIEM, AJIsi TOTO, MO0 MiATH HAJC)KHUM YUHOM Y KYJIbTYpPHOMY
po3MaiTTi npodeciiHUX Ta aKaJIeMIYHUX CUTYAIliH.

VY pe3ynbTaTi BUBUCHHS HaBYAJILHOI JUCIUILTIHU CTYICHT IIOBUHEH 3HATH:

1. I'pamaTuydHi CTPYKTYpH, 10 € HEOOXITHUMH Ul THYYKOTO BUPaXCHHS BiIMOBIIHUX
(GYHKIIIH Ta MOHATH, @ TAKOXK U1 PO3YMIHHS 1 MPOIYyKYBaHHS IMIMPOKOTO KOJIA TEKCTIB
B aKaJeMiuHii Ta npodeciitHiii chepax;

2. IlpaBuna aHIJIIMCHKOTO CHHTAaKCUCY, MHIO0 JaTH MOIJIMBICTH pO3Mi3HABaTH 1
MPOAYKYBaTH IIUPOKE KOJIO TEKCTIB B aKaJeMiuHii Ta mpodeciiiniii chepax;



3. MosHi ¢opmu, BracTuBi 11 O0QIMiHHUX Ta PO3MOBHHX PETiCTPIB aKaJeMidHOTO i

npo¢ecifHOr0 MOBJICHHS;

4. lupokuii Aianma3zoH CIOBHUKOBOTO 3amacy (y TOMY 4YHUCII TEPMIHOJOTIi), L0 €
HEOOX1HUM B akaJeMIuHii Ta mpodeciiiHiil cepax.

Bmitu:

1. OOroBoproBaTu HaBYaJIbHI Ta MOB’s3aHI 31 CHEIiani3ali€l0 MUTaHH, A1 TOTO 00
JOCATTH TIOPO3YMIHHS 31 CIIIBPO3MOBHUKOM;

2. ToryBaTn BUCTYNHM 3 Taly3eBHX ITUTaHb,
BepOaIbHOT KOMYHIKAIIl Ta afekBaTH1 (HOPMU BEJIEHHS TUCKYCiil 1 1e0aTiB;

3. 3HaAXOIUTH HOBY TEKCTOBY, rpadidHy, ay1io- Ta Bijieo- iHpopMaIlito, o MiCTHTHCS B
AQHTJIOMOBHHMX Tally3€BUX MaTepiaiax (SK IPYKOBAaHOMY, TaK 1 B EJIEKTPOHHOMY

3aCTOCOBYIOUM  BIMOBIIHI

3aco0u

BUIJISIIL);
4. AnanizyBaTH aHIJIOMOBHI JpKepena iHpopmalii;
5. Tlucarwm ece;
6. Ilepexnamatu aHrIOMOBHI TpodeciiHi TEKCTH Ha PiIHY MOBY, KOPUCTYIOUHCH
JBOMOBHHUMH TEPMIHOJIOTTYHIUMHU CIIOBHUKAMH.
OIIMC HABYAJILHOI JUCIUILJITHA
lenna ¢popma 3aouna
P ¢opma
Kypc 2-3 2-3
CemecTp 4-5-6 4-5-6
Kinbkicts kpeautiB ECTS (roa.) 6 (180 rox.)
A . . Jlexmii - -
YIMTOPHI HABYAJIbHI 3aHATTSH,
rofa. MpaKTUYHI 56 12
Camocriiina po6oTa, roa 64 108
3aJIiK :
3aJiK
4,5 cemectp
. €K3aMEH, 4,5 cemectp
dopma miICyMKOBOI0 KOHTPOJII0 : eK3aMEeH
3aJiK eK3aMEeH
6 cemecTp
6 cemecTp

CTPYKTYPHO-JIOTTYHA CXEMA BUBUEHHS HABUAJILHOI

JANCHHUIIITHA

IIpepexkBizutu

IHocTpekBizuTH

AHTNiicbKka MOBa




3AT'AJIBHI TA CHEIIAJIBHI KOMIIETEHTHOCTI

Koa Ta Ha3Ba KOMIIETEHTHOCTI Pe3ysbTaTi HAaBYaHHA
3K 7. 31aTHICTD cuinkyBarucs | PH 2. Bonoaitu nep)kaBHOIO Ta 1HO3EMHOIO
1HO3€MHOIO MOBOIO MOBaMH y poeciiiHOMYy cepeOBHILI
INOJIITUKA KYPCY
3AT'AJIBHI ITOJIOKEHHSA

BianosigHo g0 IlonoxeHHs Tpo opraHizailifo OCBITHHOTO TMporecy y PaxoBomy
konemki 3BO «VYHiBepcutetry Kopons Jlanuma», cTyneHTH 3000B’si3aHI BUKOHYBATH
BHMOT'M OCBITHBOI IpOrpamMu, rpadik OCBITHOIO MPOIIECY Ta BAMOTH HABYAJILHOTO IJIAHY.

MOBEJIHKA B AYJIUTOPIi

VYci ydacHUKHM OCBITHBOTO TMpOILIECY NOBHHHI JOTPUMYBATUCS HOPM 1 TNpaBUI
BHYTPIIIHBOTO PO3MOPpANIKY BiamoBinHo g0 CraryTty VYHiBepcurery, [lonoxeHHs mpo
QaxoBuil kojemk Ta IlojoKeHHS MPO CHCTEMY BHYTPIIIHBOIO PO3MOPSAKY. Yei
YYaCHUKH OCBITHBOT'O MpPOIIECY MOBHHHI JOTPUMYBATHCS HAaBUAJIbHOI €THUKHU, MOBAXKHO
CTaBUTHUCS OJIHE JI0 OJIHOTO, OyTH 3BaKEHUMH, YBOXKHUMHU Ta JOTPUMYBATHUCS AUCLUHUILIIHU
1 yacoBMX (CTPOKOBHUX) apaMeTPiB HABYAJIBHOTO MTPOLECY.

JTOTPUMAHHS AKAJEMIYHOI JOBPOYECHOCTI

Ha nmouaTky BUBUYEHHS KypCy BHKJIaJla4 3HAHOMHUTD CTYACHTIB 3 OCHOBHUMH ITyHKTaMHU
[TonosxeHHs po akaeMiuHy J0OPOYECHICTh, BIAMOBIIHO J0 SIKOTO 1 3IMCHIOETHCS
HaBYAJILHHUI MPOIIEC.

[Tix yac BUKOHAHHS MMCHbMOBHMX TECTOBHUX 3aBJIaHb HEJOITYCTUMO IMOPYIICHHS
aKaJIeMi9HOi T0OPOYECHOCTI.

BIAITPAIIIOBAHHSA INTPOITYIIEHUX 3AHATD

Yci mponylIneHi 3aHATTS MOBHHHI BiANPAIIOBATHCS BIPOJOBX TPbOX HACTYITHUX
THYKHIB MICJISI OTPUMAaHHS MPOITYCKY, a00 IMICIIsA TOTO, K CTYJICHT MTOBEPHYBCS 10 HABUAHHS.
BianpamroBanHs BiZOyBa€ThCs Yy BUIIISAAI €KCIPEC-OMUTYBAHHS, B X0l SIKOTO BHKJIaIa4d
3’SICOBY€E YW OBOJIOJIIB CTYJCHT BIAMOBITHOIO TeMoOr0. ['padik BiampalfoBaHb BUKJIAIaq
MOBIIOMJISIE JIOJATKOBO Ta PO3MIIIYE Ha CTOPIHIII KypCy B CHCTEMI JUCTaHIIHHOTO
HaBuanus (CHO).

VY BUmMagKy HETOTPUMAHHS i€l HOPMH, 3aMICTh «H» B KypHaJi Oyae BUCTaBieHO «0»
(mynp) OamiB, Oe3 mpaBa mepe3aaui.
OCKAPXEHHS ITIPOLUEAYPU INTPOBEJIEHHSI TA PE3YJIBTATIB
KOHTPOJIBHUX 3AXOIIB (IIIICYMKOBOI'O KOHTPOJIIO)
Ockap)XeHHsI TPOIEAYpH TPOBEACHHS Ta pe3yJbTaTiB KOHTPOJIBHUX 3aXO/IiB
3MiACHIOEThCS BiAMOBIAHO A0 [TonmoxeHHs mpo cucTeMy KOHTPOJIIO Ta OI[IHIOBAHHS 3HAHb
3m00yBauiB ocBitu @axoBoro konemky 3BO «VuiBepcurer Kopons Janmnay.

METOIU HABYAHHSA TA JTATHOCTHUKA PE3YJIBTATIB HABYAHHS

| PesysbTaTn | MeToau HaBYaHHSA | PopMu Ta METOAH OLIHIOBAHHS |




HaBuyanus | |
OcgiTHili KOMIIOHeHT «IHO3eMHa MOBa 3a MpogeciiHUM CNIPAMYBAHHAM»

PH 2 UurtanHsd Ta Iepexial TEKCTY, | YCHUM Ta NHCbMOBHHA KOHTPOJIb,
BUKOHAHHS BIIPAB, CKJIa/IaHHA | TECTYBaHHsI, 3aJ1IK, €K3aMEH
J11aJIOT1B

IHoTouHMiT KOHTPOJIB 3AIHCHIOETHCA Y GOPMI CAMOKOHTPOJIIO, TECTIB

IincymkoBuii KOHTPOJIb_3AIUCHIOETHCS Y (OPMi YCHOTO €K3aMEHY Ta MiJICYMKOBUX
TecTiB. OLIHIOBAaHHS PE3yJIbTATIB HaBYaHHS 3700yBaydiB OCBITH 332 OCBITHbO-NIPOQECIITHOO
nporpamoro «MapKeTHUHT» 3HIHMCHIOEThCS BiAMOBIAHO 10 «[lonokeHHsT Tpo cHUCTEMY
KOHTPOJIO Ta OIIHIOBaHHA 3HaHb 37100yBauiB ocBith @PaxoBoro konemxky 3BO
«YHiBepcurery Kopons Jlanunay. KokeH BuA KOHTpOIIO mepefdayeHuil 3 ypaxyBaHHSIM
pe3yabTaTiB HaBYaHHS.

Bunamu 1iarHOCTUKM Ta KOHTPOJIIO 3HAaHb 3 HABYAIbHOI JUCHUIUIIHU € NOMOYHUL
KOHMPOIb, NIOCYMKOBUL KOHMPOTb, OYIHIOBAHHS CAMOCMILIHOI pOOOmMU, CAMOKOHMPOTb.

IMoTouHMii KOHTPOJIb 3IIHCHIOETHCA Y QopMi y GOpMI YCHO20 Onumy8auHs,
nucLM08020 Koumponro (HallUCaHHS ece, MPOEKTY, HAYKOBOI TE3W, CTaTTi), mecmosozo
KOHmMpOJo, 1HAWBIyaIbHUX 3aBJaHb, MyOJIIYHOTO BUCTYIY, IPEe3eHTAallll, BIICONpPE3eHTAallli,
CaMOKOHTPOJIIO Ha MIJCTaBl YOTUPUOATBHOT IIKAJIH.

IMincyMKoBHii KOHTPOJIb TIPOBOAUTHCS Y POPMI ex3amery y BUTIISAII KOMITHOTEPHOTO
TecTyBaHHS. TecTyBaHHS BiIOYBa€ThCA B KOMIT IOTEPHUX Jiabopartopisx 3akinaay (abo B
0COOJIMBUX BUMNAJKax — JWCTAHIIIAHO) 3 BUKOpUCTaHHSAM mporpamu Moodle 1 mependadae
NPOXO/DKEeHHsT 30 mecmis  pi3Ho20 pieHs ckiaonocmi ynpoooedc 20 xeunun. 3araiabHa
CEMECTpOBa OI[IHKA 3 TUCIUIUIIHM, SIKA BHCTaBIIAE€THCA B €K3aMEHAIIHUX BiJOMOCTSX,
OIIHIOETHCS B Oanax (HamioHanbHOI mKkanu, 100-6anproi mkanmu i mkamn €EKTC) 1 € cymoro
6aiB, OTPUMAHUX MiJ] YaC MOTOYHOIO Ta MiJACYMKOBOI'O KOHTPOJIIO.

CamoxonTpoab. [lependauenuii y popmMi muTaHb AJI1 CAMOKOHTPOJIIO UM TTEPEBIPKHU
3aCBOEHMX 3HaHb IICJS KOKHOTO 3aHSTTS Ta TECTYyBaHHs, ITiJl Yac SIKUX 3700yBadi OCBITH
MarTh MOMJIMBICTb CaMOCTIHHO TICPEBIPUTH TPAaBWIBHICTh BUKOHAHHS 3aBIaHb Ta
IpoaHalli3yBaTH HEMPaBUJIbHI BIAMOBII. Y pa3i 3BEpHEHB 37100yBaviB OCBITH BUKJIAIay ITiJI
yac 3aHATTS, ab0 TICIs HbOTO, HaJae KOHCYJbTAIlli IIOJ0 MPOOJIEMHUX CHUTyaIlid dYH
CKJIaTHUX TTUTaHb.

KPUTEPII OLIHIOBAHHSI

[Tin yac BuBuUeHHs muciuIuliak «[HO3eMHa MoOBa 3a MpodeciiHUM CIPSIMYyBaHHSIM
(aHrmiiichKa)» pe3yJNbTaTH HaBYaHHS OIIHIOIOTHCA 3a HAIIOHAJIBHOI YOTHPUOATHHOIO
[IKAJIOI0 — «2%»; «3»; «4»; «5»,

Ycepennena orinka nepeBoauThcs B 100-0anbHy mIKamy 3riJHO 3 HABEJIEHOIO HUXKYE
TaOJIUIIEIO BIAIOBITHOCTI.

IIKAJIA B BAJIAX OILIHKA 3A HAIIIOHAJIBHA HIKAJIA
HKAJIOIO
ECTS
90-100 Gaiis A 5 «BIIMIHHO»




83-89 Ganis B 4 «yxe noope»
75—82 Ganu C 4 «nobpe»
67-74 GamiB D 3 «3a10B1IBHO»
6066 GamiB E 3 «IOCTaTHBO»
35-59 GamiB FX 2 «HE3aT0BIILHOY»
0-34 6anm F 2 «HETIPUIHITHOY

[Ipu 11boMy, OLIIHKM OBHHHI BIAMOBIIaTH TAaKUM KPUTEPISAM:

®  «6iOMIiHHO» — 37100yBay OCBITH MOXE BIJIbHO BHUCIOBJIIOBATUCH Ta BECTU Oeciny B
MeXaX BUBYCHHX TE€M, THYYKO Ta €()EKTHBHO KOPUCTYIOUHNCh MOBHHMH Ta MOBJICHHEBUMU
3aco0aMu; yMi€ HaJaTy B MUCbMOBOMY BUIJISIII 1H(OPMAIIIO BIAMOBIIHO 10 KOMYHIKATUBHHUX
3aBllaHb, BUCIIOBIIOIOYM BJACHE CTAaBJICHHS J0 NpOOJIeMH, TpH [HOMY MPAaBHIBHO
BUKOPHUCTOBYIOYM JIGKCUYHI OJUHUIII Ta TpaMaTH4HI CTPYKTYpH; 0€3 OCOOIMBUX 3yCHJIb
pO3yMi€ TpHBaJC MOBJICHHS W OCHOBHHMH 3MICT IOBIJIOMJICHb, CIIpUKMMAE Ha CIyX HaJlaHy
(dakTuyHy 1HQOpPMAIiI0 Y MOB1JIOMIICHHI.

®  «Oyixce 006pe» — 3100yBay OCBITH BMi€ 0€3 MIATOTOBKH BUCJIOBIIIOBATUCS 1 BECTH
Oecily B MeKax BUBUEHHUX T€M, BUKOPUCTOBYE IPaMAaTUYHI CTPYKTYpPHU 1 JIEKCUYHI OJUHUII
BIIMOBIAHO /10 KOMYHIKaTUBHHUX 3aBJaHb, HE JOMYyCKae (HOHEMATHUYHHUX IMOMUIIOK; YMi€
HamucaTH MOBIJOMJICHHS, BHUCJIOBJIIOIOUM BJIACHE CTaBJICHHS 1O NpoOJieMH, Hamucatu
0COOHCTOTrO JIMCTA, IPH I[LOMY NMPABUILHO BUKOPUCTOBYIOUM BUBUYEHI TPaMaTH4HI CTPYKTYpHU
BIJIIOBIAHO 10 KOMYHIKaTUBHOTO 3aBJIaHHS, BUKOPUCTOBYIOUM  JIOCTATHIO
KUIBKICTh 1/1I0MaTUYHUX 3BOPOTIB, 3'€IHYBaJbHUX KIIIIIE, MOJEJICH TOIIIO.

®  «0obpe» - 3100yBau OCBITU BMI€ JIOT1UHO BUCJIOBUTHCS Y MEXaxX BUBUEHUX TEM
BIJIOBIHO IO HABYAJILHOT CUTYAIlii, @ TAKOX Y 3B’SI3KY 31 3MICTOM MPOYUTAHOTO, IIOYYTOTO
a60 mno0a4yeHOro, BHCIOBIIOIOYM BJIACHE CTaBJEHHS [0 TMpeIMeTa MOBJICHHS; YMi€
MiATPUMYBATH Oe€ciy, BXKMBAIOUM KOPOTKI PEIUTiKA. B OCHOBHOMY BMi€ BIANOBIAHO 0
KOMYHIKaTUBHHUX 3aBJIlaHb BUKOPUCTOBYBATH JIEKCUYHI OJWHMIII 1 TpaMaTH4YHI CTPYKTYPH, HE
noryckae (OHEMaTHUYHUX MOMUJIOK; 3100yBay OCBITH pPO3yMi€ OCHOBHUM 3MICT MOBJICHHS,
AK€ MOKE MICTUTH TMEBHY KIJIbKICTh HE3HAMOMHUX CJiB, MPO 3HAYEHHS SKUX MOXKHA
3JI0TQIaTHCS, a TaKOXK CIPHIMae OCHOBHHH 3MICT MOBIJOMIICHb Ta (pakTU4YHY 1H(OpMAIIiO
IMITIIIUTHO HAJaHy Yy MMOB1IOMJICHHI.

®  «3a008inbH0O» — 3100yBad OCBITH BMi€ B OCHOBHOMY JIOTIYHO IOOYIyBaTH
HEBEJIMYKE MOHOJIOTIYHE BHUCJIOBIIOBAaHHS Ta [IaJOTiYHy B3a€MOJIII0, JOIMYCKAIOUU
HE3HayHl MOMWJIKH MPU BUKOPUCTAHHI JIEKCUYHUX OJMHHIIL. BCi 3ByKH B MOTOIIl MOBJIEHHS
BUMOBJISIFOTHCSI PABUIIHLHO; YMI€ YUTATH BTOJIOC 1 PO cede 3 pO3yMiIHHIM OCHOBHOTO 3MICTY
TEKCTH, SIKi MOKYTh MICTUTH MEBHY KUIbKICTh HE3HAHOMUX CIIiB, PO 3HAUEHHS KX MOXKHA
3morajaTucs. YMi€ 4acTKOBO 3HAXOAUTH HEOOXiJHY iHGOpMaIlilo y BUIIISII OIIHOYHUX
CYJUKEHb, OITUCY 3a YMOBH, IO B TEKCTaX BUKOPUCTOBYETHCS 3HAHOMHI MOBHHIA MaTepiall.

® «0ocmamnboy — 3100yBay OCBITH BMI€ B OCHOBHOMY JIOTIYHO PO3MOYHHATH Ta
HmiaTpUMyBaTu Oecimy, IpU 1IbOMY BUKOPHCTOBYIOYH OOMEXKEHUN CIOBHUKOBUM 3amac Ta
eJIeMEHTapH1 rpaMaTU4Hi CTPYKTypH. Ha 3anuT criiBpo3MOBHHKA Ja€ €IEMEHTAPHY OL[IHOYHY
iHpopMarliro, BifoOpaxarouu BIaCHY TOUYKY 30pY; YMi€ HAallUCaTH KOPOTKE MOBIIOMIICHHS 32
3pa3koM y MeKax BHBUEHOI TeMHU, BUKOPUCTOBYIOUM OOMEXEHHUI Habip 3aco0iB JIOTIYHOTO
3B 3Ky NpPHU LbOMY BIJACYTHI 3’€IHYBaJbHI KJillle, HEAOCTATHSA PI3HOMAHITHICTH BXKHUTHUX
CTPYKTYP, MOZEJEHN TOILO.



®  «He3a006i1bH0» — 37100yBay yMI€ pO3II3HABATU Ta YATATH JIUILIE OKPEMI HPOCTI
HENOIKUPEH]1 PEYEHHS Ha OCHOBI MaTepiajy, 1[0 BUBYABCS; 3HA€ HAHOUIbII TOIIMPEH] BUBYEHI
CJIOBa, IPOTE HE 3aBXKJU a/IEKBAaTHO BUKOPUCTOBYE iX y MOBJIEHHI, JOIyCKa€e (pOHEMATUYHI

IIOMMIJIKH.

®  «HenpuliHAmMHO» — 3100yBay OCBITH BMI€ IMCAaTH BUBYEHI CJI0BA, IOy CKAIO4H IIpU
[IbOMY BEJIHUKY KITBKICTh opdorpagiyHuX MOMUIIOK; Oyay€e JUIIE OKpeMi HE TIOB'SI3aH1 MIX

co0o10 peueHHs; O1AHUI JTEKCUYHUI 3amac Ta MOBHA B1JICYTHICTh TPaMaTUYHUX 3HAHb.

MPOI'PAMA HABYAJIbHOI JUCIUIJIIHU

1. 3MICT HABYAJIBHOI JUCHUILIIHU

Tema 1. Sales
Reading and translating the text.\VVocabulary exercises. Listening exercises 5,6
Developing speaking and writing skills based on exercises 8 and 9.

Tema 2. Marketing
Reading and translating the text.\VVocabulary exercises. Listening exercises 5,6
Developing speaking and writing skills based on exercises 8 and 9.

Tema 3. Types of Sales 1
Reading and translating the text.\Vocabulary exercises. Listening exercises 5,6
Developing speaking and writing skills based on exercises 8 and 9.

Tema 4. Types of Sales 2
Reading and translating the text. Vocabulary exercises. Listening exercises 5,6
Developing speaking and writing skills based on exercises 8 and 9.

Tema 5. The Marketing Mix 1

Reading and translating the text.\Vocabulary exercises. Listening exercises 5,6
Developing speaking and writing skills based on exercises 8 and 9.

Tema 6. The Marketing Mix 2

Reading and translating the text.VVocabulary exercises. Listening exercises 5,6
Developing speaking and writing skills based on exercises 8 and 9.

Tema 7. Product Descriptions

Reading and translating the text. VVocabulary exercises. Listening exercises 5,6
Developing speaking and writing skills based on exercises 8 and 9.

Tema 8. Product Details 1

Reading and translating the text. VVocabulary exercises. Listening exercises 5,6
Developing speaking and writing skills based on exercises 8 and 9.

Tema 9. Product Details 2

Reading and translating the text.VVocabulary exercises. Listening exercises 5,6
Developing speaking and writing skills based on exercises 8 and 9.
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Tema 10. Distribution and Pricing

Reading and translating the text. Vocabulary exercises. Listening exercises
Developing speaking and writing skills based on exercises 8 and 9.

Tema 11. Payment Options

Reading and translating the text.VVocabulary exercises. Listening exercises
Developing speaking and writing skills based on exercises 8 and 9.

Tema 12. Costs and Profit

Reading and translating the text. VVocabulary exercises. Listening exercises
Developing speaking and writing skills based on exercises 8 and 9.

Tema 13. Describing Change

Reading and translating the text. VVocabulary exercises. Listening exercises
Developing speaking and writing skills based on exercises 8 and 9.

Tema 14. Describing Benefits

Reading and translating the text. VVocabulary exercises. Listening exercises
Developing speaking and writing skills based on exercises 8 and 9.

Tema 15. The Marketing and Sales Force

Reading and translating the text. VVocabulary exercises. Listening exercises
Developing speaking and writing skills based on exercises 8 and 9.

Tema 16. Sales Systems

Reading and translating the text. Vocabulary exercises. Listening exercises
Developing speaking and writing skills based on exercises 8 and 9.

Tema 17. Opening

Reading and translating the text. Vocabulary exercises. Listening exercises
Developing speaking and writing skills based on exercises 8 and 9.

Tema 18. Following Up

Reading and translating the text. VVocabulary exercises. Listening exercises
Developing speaking and writing skills based on exercises 8 and 9.

Tema 19. Negotiating

Reading and translating the text. VVocabulary exercises. Listening exercises
Developing speaking and writing skills based on exercises 8 and 9.

Tema 20. Closing

Reading and translating the text. VVocabulary exercises. Listening exercises
Developing speaking and writing skills based on exercises 8 and 9.

Tema 21. Commissions

Reading and translating the text. VVocabulary exercises. Listening exercises
Developing speaking and writing skills based on exercises 8 and 9.
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Tema 22. Sales Presentations

Reading and translating the text. VVocabulary exercises. Listening exercises
Developing speaking and writing skills based on exercises 8 and 9.

Tema 23. Consumer Problems

Reading and translating the text. VVocabulary exercises. Listening exercises
Developing speaking and writing skills based on exercises 8 and 9.

Tema 24. Promotions and Sales

Reading and translating the text. VVocabulary exercises. Listening exercises
Developing speaking and writing skills based on exercises 8 and 9.

Tema 25. Sales Forecasts

Reading and translating the text. Vocabulary exercises. Listening exercises
Developing speaking and writing skills based on exercises 8 and 9.

Tema 26. Networking

Reading and translating the text. Vocabulary exercises. Listening exercises
Developing speaking and writing skills based on exercises 8 and 9.

Tema 27. Motivation Techniques

Reading and translating the text. Vocabulary exercises. Listening exercises
Developing speaking and writing skills based on exercises 8 and 9.

Tema 28. Sales Territories

Reading and translating the text. Vocabulary exercises. Listening exercises
Developing speaking and writing skills based on exercises 8 and 9.
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2. TEMATUYHUMA ILIAH

Jdenna ¢gopma HaBUAHHSA
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Ne KiabkicTh
SAHSITTSE Tema 3aHATTS —

1 Sales 2
2 Marketing 2
3 Types of Sales 1 2
4 Types of Sales 2 2
5 The Marketing Mix 1 2
6 The Marketing Mix 2 2
7 Product Descriptions 2
8 Product Details 1 2
9 Product Details 2 2
10 Distribution and Pricing 2
11 Payment Options 2
12 Costs and Profit 2
13 Describing Change 2
14 Describing Benefits 2
15 The Marketing and Sales Force 2
16 Sales Systems 2
17 Opening 2
18 Following Up 2
19 Negotiating 2
20 Closing 2
21 Commissions 2
22 Sales Presentations 2
23 Consumer Problems 2
24 Promotions and Sales 2
25 Sales Forecasts 2
26 Networking 2
27 Motivation Techniques 2
28 Sales Territories 2

Bcvozo npakmuunux 56

IIJIAH IIPAKTHYHUX 3AHATDH
(3a0uHa Gopma)
Ne KiabkicTh
ARSI Tema 3aHATTSH —

1 Sales 2
2 Distribution and Pricing 2
3 Costs and Profit 2
4 The Marketing Sales and Force 2
5 Negotiating 2
6 Closing 2

Bcvozo npakmuunux 12
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CAMOCTIMHA POBOTA

(nenna gopma)

Ha3zBa Temu

3MicT 3aBIaHHA )9
caMoOCTiiiHOI podoTH

KiabkicTh
rOIUH

PexomenaoBaHi
Jaxepeia
iHpopmauii

Sales

Revise the vocabulary.
Prepare information
about the topic. Do some
grammar tests.

Marketing

Revise the vocabulary.
Prepare information
about the topic. Do some
grammar tests.

Types of Sales 1

Revise the vocabulary.
Prepare information
about the topic. Do some
grammar tests.

Types of Sales 2

Revise the vocabulary.
Prepare information
about the topic. Do some
grammar tests.

The Marketing Mix 1

Revise the vocabulary.
Prepare information
about the topic. Do some
grammar tests.

The Marketing Mix 2

Revise the vocabulary.
Prepare information
about the topic. Do some
grammar tests.

Product Descriptions

Revise the vocabulary.
Prepare information
about the topic. Do some
grammar tests.

Product Details 1

Revise the vocabulary.
Prepare information
about the topic. Do some
grammar tests.

Product Detalils 2

Revise the vocabulary.
Prepare information
about the topic. Do some
grammar tests.

Distribution and Pricing

Revise the vocabulary.
Prepare information
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about the topic. Do some
grammar tests.

Payment Options

Revise the vocabulary.
Prepare information
about the topic. Do some
grammar tests.

Costs and Profit

Revise the vocabulary.
Prepare information
about the topic. Do some
grammar tests.

Describing Change

Revise the vocabulary.
Prepare information
about the topic. Do some
grammar tests.

Describing Benefits

Revise the vocabulary.
Prepare information
about the topic. Do some
grammar tests.

The Marketing and Sales
Force

Revise the vocabulary.
Prepare information
about the topic. Do some
grammar tests.

Sales Systems

Revise the vocabulary.
Prepare information
about the topic. Do some
grammar tests.

Opening

Revise the vocabulary.
Prepare information
about the topic. Do some
grammar tests.

Following Up

Revise the vocabulary.
Prepare information
about the topic. Do some
grammar tests.

Negotiating

Revise the vocabulary.
Prepare information
about the topic. Do some
grammar tests.

Closing

Revise the vocabulary.
Prepare information
about the topic. Do some
grammar tests.

Commissions

Revise the vocabulary.
Prepare information
about the topic. Do
some grammar tests.

Sales Presentations

Revise the vocabulary.
Prepare information
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about the topic. Do some
grammar tests.

Revise the vocabulary.
Prepare information

Consumer Problems about the topic. Do some 4 4
grammar tests.
Revise the vocabulary.
Promotions and Sales Prepare |nformat|on 4 3
about the topic. Do
some grammar tests.
Revise the vocabulary.
Prepare information
Sales Forecasts about the topic. Do 4 1
some grammar tests.
Revise the vocabulary.
: Prepare information
Networking about the topic. Do 4 2
some grammar tests.
Revise the vocabulary.
Motivation  Techniques. | Prepare information 4 1
Sales Territories. about the topic. Do
some grammar tests.
Bcerworo 64
CAMOCTIHHA POBOTA
(3aouHa Gopma)
KinbkicTh PexomengoBaHi
Hasga Temu 3MicT 3aBIaHHSA AJIS1 CAMOCTIHOL roauH Jukepeaa
poGoTH iHopmairii
Revise the vocabulary. Prepare
Sales information about the topic. Do some 2 2
grammar tests.
Revise the vocabulary. Prepare
Marketing information about the topic. Do some 4 2
grammar tests.
Revise the vocabulary. Prepare
'1I'ypes of Sales information about the topic. Do some 2 2
grammar tests.
Revise the vocabulary. Prepare
Types of Sales information about the topic. Do some 4 2

2

grammar tests.
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The Marketing Rewse .the vocabulary. Prepare
i information about the topic. Do some
Mix 1
grammar tests.
The Marketing Rewse .the vocabulary. Prepare
i information about the topic. Do some
Mix 2
grammar tests.
Revise the vocabulary. Prepare
Product . : 4
- information about the topic. Do some
Descriptions
grammar tests.
Revise the vocabulary. Prepare
Product . : 4
. information about the topic. Do some
Details 1
grammar tests.
Revise the vocabulary. Prepare
Product . : 4
. information about the topic. Do some
Details 2
grammar tests.
Distribution Rewse _the vocabular)_/. Prepare
. information about the topic. Do some
and Pricing
grammar tests.
Revise the vocabulary. Prepare
Payment : : .
i information about the topic. Do some
Options
grammar tests.
Costs and I_?ewse _the vocabulary. Prepare
. information about the topic. Do some
Profit
grammar tests.
- Revise the vocabulary. Prepare
Describing : : .
information about the topic. Do some
Change
grammar tests.
- Revise the vocabulary. Prepare
Describing : : .
) information about the topic. Do some
Benefits
grammar tests.
The Marketing | Revise the vocabulary. Prepare
and Sales information about the topic. Do some
Force grammar tests.
Revise the vocabulary. Prepare
Sales Systems | information about the topic. Do some
grammar tests.
Revise the vocabulary. Prepare
Opening information about the topic. Do some
grammar tests.
Revise the vocabulary. Prepare
Following Up | information about the topic. Do some
grammar tests.
Revise the vocabulary. Prepare
Negotiating information about the topic. Do some
grammar tests.
Revise the vocabulary. Prepare
Closing information about the topic. Do some

grammar tests.
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Revise the vocabulary. Prepare

Commissions | information about the topic. Do 4
some grammar tests.

Sales Revise .the vocabulary. Prepare

Presentations information about the topic. Do some 4
grammar tests.

Consumer Revise .the vocabular)_/. Prepare
information about the topic. Do some 4

Problems
grammar tests.

Promotions Revise the vocabulary. Prgpare

and Sales information about the topic. Do 4
some grammar tests.

Sales Revise the vocabulary. Pr_epare

Forecasts information about the topic. Do 4
some grammar tests.
Revise the vocabulary. Prepare

Networking information about the topic. Do 4
some grammar tests.

Motivation Revise the vocabulary. Prepare

Techniques. information about the topic. Do 4

Sales some grammar tests.

Territories.

108

MPOT'PAMOBI BUMOTH
JUISI DIIATOTOBKHU 0 NIJICYMKOBOI'O KOHTPOJIIO

NGk WNE

Grammar

Present Simple vs. Present Continuous.
Wh -questions

Email of introduction.

Past Simple and Past Continuous.
Present perfect vs. Past simple.
Prepositions

Going to.

Future Simple and Present tenses in the meaning of future.

9. Passive Voice
10. Modal verbs of obligation.
11. Used to and would.

12. Adjectives.

13. Have something done

14.Used to

15. Phrasal verbs

16. Idioms.

1. Sales

Topics for professional preparation:
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Marketing

Types of Sales

The Marketing Mix
Product Descriptions
Product Details
Distribution and Pricing
Payment Options

9. Costs and Profit

10. Describing Change and Benefits
11. The Marketing and Sales Force
12. Sales Systems

13. Opening

14. Following Up

15. Negotiating

16. Closing

17. Commissions

18. Sales Presentations

19. Consumer Problems

20. Promotions and Sales
21. Sales Forecasts

22. Networking

23. Motivation Techniques
24. Sales Territories

PEKOMEHJIOBAHI JI’KEPEJIA IH(I)OPMAI_IIi
OcHoBHA:

Nk WN

1. Antonia Clare, Jj Wilson. Speak out, Intermediate Students book. Workbook. —
Longman Pearson, 2015*
2. V. Evans. Sales and Marketing. Career Path. ”Express Publishing*,2020.
JlonaTrkoBa:
3. Naylor H., Murphy R. Essencial Grammar in Use. Supplementary Exercises.
Cambridge University Press, 2018.
4. Page J. T., Duffy M. Visual Communication : Insights and Strategies. Hoboken, NJ :
Wiley-Blackwell, 2021. 336 p.
InTepner mxepena:

5. British Council Teenager: https://learnenglishteens.britishcouncil.org/
6. Grammar Points- Test English: https://test-english.com/grammar-points/
7. Interactive Worksheets: https://www.liveworksheets.com/
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	Під час вивчення дисципліни «Іноземна мова за професійним спрямуванням (англійська)» результати навчання оцінюються за національною чотирибальною шкалою – «2»; «3»; «4»; «5».
	Усереднена оцінка переводиться в 100-бальну шкалу згідно з наведеною нижче таблицею відповідності.

